
The Association of Equipment 
Management Professionals (AEMP)
AEMP helps equipment managers utilize technical, industry and regulatory 
information to improve skills and expertise. The Association’s programs 
provide tools for continuing education and professional excellence. 

Equipment Manager is the official voice of AEMP. This quarterly 
publication delivers your message to all AEMP members.

circulation overview

More than 10,000 fleet managers/
equipment buyers subscribe to 
Equipment Manager.
 
-  All AEMP members
-  All AEMP associate members
-  Fleet manager subscribers to 

Construction Equipment with more 
than $5M in equipment replacement 
value in private/public sectors 

- Earthmoving/Excavation
- Structure/Buildings
- Paving
- Materials Production
- Materials Handling
- Mining
- Trucking/Hauling
- Utilities
- Logging
- Public Fleet 

reader profile

Equipment Manager reaches 
a broad audience of industry  
professionals in various 
equipment-related fields:

annual contract 
sales volume  
of AEMP 
member 
companies* 
*Does not include 
public fleets

Up to $1MM, 
5.90%

Over $1 Billion, 
18.50%

$500-$1 Billion, 
12.60%

$250-$499MM, 
8.40%

$100MM-$249MM, 
18.50%

$50MM-$99MM, 
13.40%

$20MM-$49M, 
9.20%

$5MM-$19MM, 
9.20%

$1MM-$4.9MM, 
4.20%

Official Publication of the 
Association of Equipment 
Management Professionals

media kit 2012

A SUPPLEMENT TO CONSTRUCTION EQUIPMENT

The fleets of  
AEMP members 
have an aggregate 
value of at least

$24.4 billion$24.4 billion



print rates
All rates are gross.

Ad Size	 1x	 4x
Standard	 $2,900	 $2,400
1/2 Page	 $1,500	 $1,300
1/4 Page	 $900	 $700

Ad Size	 1x	 4x
Standard	 $2,300	 $2,000
1/2 Page	 $1,200	 $1,000
1/4 Page	 $700	 $500

ad sizes
Trim Size – 7½” x 10½”

Standard Page – 61/2” x 91/2” 
(bleed size: 7¾” x 10¾”)

1/2 Horizontal Page – 61/2” x 4¾” 
(bleed size: 7¾” x 51/8”)

1/2 Vertical Page – 9¾” x 13” 
(bleed size: 3¾ x 10¾)

1/4 Page – 31/2” x 4¾”

All ad sizes will be included in the 
digital edition with a link.  

editorial calendar 2012
Lead Feature 
February: Rental & lease agreements
May: How to track PM costs & compliance
August: Fuel management
November: Building a strong relationship  
between fleet/maintenance and operations 

Best Practices Profile 
February: Long-term AEMP members
May: Benefits of Certified Equipment Manager
August: 2012 Fleet Master 
November: 2012 Fleet Master 

Strategic Issues 
February: AEMPUniversity
May: Tier 4 maintenance
August: Safety
November: How to use information  
technologies for emissions compliance

Maintenance Management 
February: Telematics
May: Hydraulics 
August: Tire management
November: Oil analysis programs

AEMP member rates

>> page 25 >> page 31 >> PAGE 34

FALL 2011

OFFICIAL
PUBLICATION:

AEMP

>> page 20

  trickY
BuSineSS  rate 
calculation

   the TRICKY
BUSINESS of RATE 
CALCULATION

How to Select 
Fleet Software
>> page 25

Shoot For 
The Green
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Playing It 
Where It Lies
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a Supplement to conStruction eQuipment

PAGE 21
Component 
Health Check

PAGE 27
A Methodical 
Approach

PAGE 30
Fleet Data Drives 
Decisions
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SUMMER 2011

OFFICIAL
PUBLICATION:

AEMP

SECRETS of
DISCOUNTED 
CASH FLOW

>> PAGE 16
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>>

To reserve your space 
now in Equipment 
Manager, contact your 
Construction Equipment 
representative or  
Rich Thompson  
at 952.401.1158 or  
rthompson@sgcmail.com.

deadlinesdeadlines
winter 2012 
Ad Close/Material Due: 
Jan. 11, 2012

spring 2012 
Ad Close/Material Due: 
April 13, 2012

summer 2012 
Ad Close/Material Due: 
July 13, 2012

fall 2012
Ad Close/Material Due: 
Oct. 12, 2012


